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TURNING THE TIDE FROM BATT TO
SPRAY FOAM INSULATION
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Stephen Davis
Product Manager and Building Science Engineer
Quadrant Performance Materials

Winner of the “‘Longest Summer Job in History” award,
Stephen began his insulation and spray foam journey 40 years
ago as a summer job between high school and college.
Throughout his schooling then full-time into the working
world, Stephen has been in and around the insulation industry
holding myriad of positions with contracting and
manufacturing companies in both commercial and residential
roles.

Since 2011 Stephen has concentrated solely on the spray foam
world and is widely regarded as one of the voices in the SPF
world.

Stephen very much dislikes writing his own bios..

Stephen.Davis@QuadrantPM.com
214-836-4100
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SPFA Antitrust Policy

"Our policy is to comply with all federal, state and local laws, including the antitrust laws.

It is expected that all company member representatives involved in SPFA activities and SPFA staff
will be sensitive to the unique legal issues involving trade associations and, accordingly, will take
all measures necessary to comply with U.S. antitrust laws and similar foreign competition laws."

It is a per se violation of the federal antitrust laws for competitors to agree on prices, limitation of
supplies, allocation of customers or territory, or boycotts. "Per se" means that no legal defense can
be used to mitigate this automatic violation.

Even an agreement by competitors that is for the good of society and our industry may be a
violation of the antitrust laws if it could affect competition.

If a topic of antitrust concern is raised at any time during a meeting, note your objection for the
record. If the topic continues to be discussed, you should leave the room immediately and contact
SPFA's general counsel and your company's attorney for further guidance.

Ensure that every SPFA meeting, where members are present, has an agenda, the agenda is
followed, and minutes are kept by SPFA staff of the proceedings.

Understanding and acting on the requirements of U.S. and foreign antitrust and competition laws
sometimes can be difficult. If you have a question about the propriety of activities or discussions in
SPFA, you are encouraged immediately to contact your company's legal counsel and SPFA
management.
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Spanish Translation Disclaimer

This presentation will include subtitles generated automatically based on the
speaker’s voice using automated translation software.

SPFA has undertaken reasonable efforts to provide an accurate translation,
however, no automated translation is perfect nor is it intended to replace human
translators. The translated subtitles are provided as a service and “as is.” SPFA
makes no warranty or representation of any kind as to the accuracy, reliability, or
correctness of any of the translated subtitles. Any discrepancies or differences
created in the translation from English to Spanish are not binding and have no
legal effect for compliance, enforcement or other purposes.
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What....

...do ALL these (and hundreds of other) builders have in common..?
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Did you know...

The Top 10 Build ~275,000 homes/year
Of these ~275K only about 10% use SPF

Over the next 3-5 years we believe that SPF market share will rise
to 45% to 60% SPF over traditional insulation

That’s an increase of approximately 150,000 sets of foam

How much of that increase do YOU want..?




Approaching Builders

Large/National Insulation Smaller Contractors
Contractors Owner-Operator
Known to larger builders Nimble
National footprint Approach regional builders
Organized approach Explore partnering with larger
contractors in unsupported

Can create national/regional
programs

markets

Partner with other trades such as
HVAC or Raters
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What do YOU have to offer?

Have a builder doing SPF and not ENERGY STAR 3.2? They are ripe
for an education — we can be a resource for you!

Other factors for ENERGY STAR 3.2 compliance include (but not
limited to):

Doors
Windows

HVAC
Water heating

Water usage




WIIFY...?

Becoming a trusted resource to your builder(s)

Helping them claim rebates (Hero Status Guaranteed)

In the 3.5”/5.5” markets this will most likely increase meaning
more foam installed and more opportunities for profit
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Nuts-n-Bolts of ENERGY STAR

ENERGY STAR 3.1 ENERGY STAR 3.2

*HERS/ERI targets of ~65-55 *HERS/ERI targets of ~55-45

Modeled with ducts in Modeled with ducts in conditioned

unconditioned space space

Trade-offs allowed between NO trade-ofts allowed between

insulation and air sealing insulation and air sealing

Grade I insulation install Insulation AND air Sealing must meet
stringent benchmarks

Higher installed R-Value requirements
for colder climates per 2021 IECC

Grade I install will carry greater
enforcement

*These values may vary due to climate zones and/or other factors




How to WIN With Foam

Provides superior air sealing and higher R-Values per inch

Helps meet stricter air infiltration standards (3ACHS50)

Minimize or eliminates Thermal Bridging delivering a more
consistent thermal performance (and occupant comfort!)

Use of SPF in the Foam Dome® application:
> Brings ducts into conditioned space (attics)
> Delivers more consistent results for blower door and enclosure testing

Srer~

YURETHANE FOAM ALLIANCE




Your NEW Best Friend

Seek out a HERS Rater in your market

Learn together about Grade I installs
Learn how Raters inspect

Raters are focusing more on documentation — how can you help?
More explicit attic cards or other leave-behinds?

HERS Scores/ratings are impacted by insulation quality and
installation practices. Work with Rater(s) to find the ‘Sweet Spot’.

How can you make their job easier? THAT will tell you exactly what
you need to know to deliver a proper ENERGY STAR installation!
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But Wait — There’s More!

45L Tax credits
ENERGY STAR 3.2 compliance qualifies for $2,500 tax credit

SPF simplifies meeting enclosure and air-sealing benchmarks
Critical for achieving 10%-20% savings over older IECC Standards

Supports DOE Zero Energy Ready Home eligibility for a $5,000
credit

—



Summary

Many avenues to work with builders on helping them achieve
ENERGY STAR 3.2

Many gains/wins for the SPF Contractor
SPF plays a crucial role in ENERGY STAR 3.2 compliance
Focuses on the building enclosure for thermal and air tightness

Builders must understand and adapt to the higher R-Values, rigid
air tightness, and insulation installation standards

*Partner with a local HERS Rater
Availability of additional credits via the 45L Tax Credits

*Find and partner with a Rater near you: https://www.hersindex.com/find-a-hers-rater/
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